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Monthly investor update example
Subject: Northstar Cloud | August 2026 investor update
FICTIONAL EXAMPLE. All company details, figures and plans are illustrative.
Hi everyone,
Revenue grew 3.4% in August. Sales hiring is behind plan, and we are prioritising the hire while managing six months of runway at current net burn.
METRICS | USD | August 2026
Monthly revenue: $120,000 vs $116,000 in July, +3.4%.
Cash available at 31 August: $600,000 vs $700,000 at 31 July.
Monthly net cash burn: $100,000 vs $100,000 in July.
Runway at constant net burn: 6 months vs 7 months in July.
Customers at month end: 120 vs 116 in July. This is a separate count from new wins.
PROGRESS
Won three new customers. Revenue reached $120,000.
CHALLENGE AND RESPONSE
Our enterprise sales hire took longer than planned. Maya owns the shortlist and will complete two final interviews by 15 September.
SPECIFIC ASK
Do you know an enterprise sales leader who has sold finance software to midmarket teams? We would value two candidate introductions by 10 September. Reply to this email and Maya will share the role brief.
NEXT MONTH
Complete the sales hire and review its cash impact before making further hiring commitments.
Maya
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